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Most people walk into a room hoping to “say the right
thing.”

That’s why they leave without making a single real
connection.

These 7 questions flip that.

They’re designed to:
pull people into meaningful conversation fast
reveal opportunities you’d never hear in surface-level
talk
position you as thoughtful, memorable, and worth
knowing

I use these exact questions when I’m coaching clients and
when I’m building my own network.

Don’t memorize scripts. Don’t force small talk.

Learn how to ask the kind of questions that make people
think, “I want to stay connected with them.”

Ready? These are your new go-to power moves in any
room.

7 Questions That Instantly Make You
Unforgettable in Any Room



What’s a recent win you haven’t shared with many people?
This lets them shine without feeling like they’re bragging and
creates an instant positive association with you.

What’s something you’re working on right now that you’re
excited about?

This pulls out passion, energy, and momentum, the things
people remember.

What are you looking forward to over the next 90 days?
Forward-focused questions create natural connection and
make you feel aligned with their future.

What’s a challenge you’re navigating that surprised you?
This opens the door to real conversation instead of surface-
level small talk.

What’s one lesson you’d give someone entering your field
that you wish you knew earlier?

People love sharing wisdom; it positions them as an expert
and gets them talking.

What’s something meaningful you’ve gained from your work
that people don’t usually see?

This helps people talk about their values, growth, and
identity, deeper than job titles.

How can I be of assistance to you?
This is the most memorable question you can ask. It shows
generosity and instantly elevates your relationship.
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How to Use These Questions
Without Sounding Awkward

There you have them, 7 Questions That Instantly Make
You Unforgettable in Any Room. Sadly, most people think
networking is just about having the “perfect line.”

It’s not.

It’s about intentional timing, clean delivery, and genuine
curiosity.

Here’s how to make these 7 questions land every single
time:

1. Don’t fire them off like an interview.
Use them to open doors, not interrogate people. Wait
for natural moments like a pause, a story, a shared
laugh, then choose the question that fits the energy.

2. Lead with curiosity, not performance.
The goal isn’t to sound smart. The goal is to make the
other person feel interesting. People remember those
who make them feel seen.

3. Use their answers as leverage.
Don’t move to the next question too fast. Stay with their
answer. Ask a follow-up. That’s where the real
connection happens, not in the first question, but in
the second one.



4. Listen for opportunities, not just stories. As they talk,
pay attention to:

challenges they’re stuck in
goals they’re excited about
projects they’re juggling
gaps you can fill
people you can introduce them to

This is how referrals, collabs, and future money start.

5. Don’t ask all seven. Ask the right one.
You only need one question to spark a real
conversation. Pick the one that fits the moment and
their vibe.

6. Close the loop before you walk away.
If they said something meaningful, close with: “I’d love
to stay connected, what’s the best way to reach you?”
You’ve earned it. This won’t feel forced because the
conversation had depth.

7. Follow up within 48 hours.
Send a short message referencing something specific
they said. That one move takes you from “person they
chatted with” to person they remember.

How to Use These Questions
Without Sounding Awkward



Pro Tips:

Pick 2–3 questions and master them.

Match the question to the energy of the moment.

Listen for clues like goals, frustrations, ambitions.

Follow up with curiosity, not interrogation.

These questions work because they help people talk about

what matters to them. And when someone feels

understood, they remember the person who made them

feel that way.

The bottom line is that if you use these with intention,

you’ll stand out in rooms without being the loudest person

and people will remember you, refer you, and open doors

for you. 

How to Use These Questions
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If these 7 questions can change the quality of your

conversations, imagine what happens when you build an

entire system for being remembered, referred, and

recommended, even if you hate small talk.

That’s what I teach inside Networking School.

If you want to:

Build real relationships

Meet people who open doors

Get remembered in any room

And do it without fake small talk

…then you’ll love what’s waiting for you.

WWW.TWISTEDNETWORKING.COM

Networking School

Jevonya Allen, M.A. ED

www.Jevonya.com

Jevonya@twistednetworking.com

Click Here to Learn More

https://www.jevonya.com/networking-school
http://www.jevonya.com/
https://www.jevonya.com/networking-school

